The Center for Professional Sales at the McCoy College of
Business was established in 2012. The Center is committed

to enhancing the sales concentration offered through the
Department of Marketing at Texas State University and making
an impact on the future of the sales profession.

Our mission is clear: Texas State wants to be home to one of the
world’s leading professional sales programs focused on sales
education, research, and industry collaboration.

The Center of Professional Sales supports and enhances:

— professional sales education in the Department of Marketing
—research in current sales theory and practice

— student and faculty development

— advancement of the professional selling profession

OUTREACH

The Professional Selling Corporate Partners Program provides
companies with opportunities to invest in the future of the McCoy
College professional selling program.

Corporate partners support growth in the sales concentration,
provide recognition of outstanding student performance, defray
costs for student attendance at sales competitions, and support
faculty development opportunities. This allows the Center to stay
updated on the latest selling techniques, provide ideas for new
curriculum development, and stay ahead of technology in the
industry.

“We are truly honored and humbled with the Best Sales Program award. | am
extremely proud of this program and the top students that UPS and others have
hired for decades. This program is vital for students as they learn the practice of
sales management, negotiation skills, global sales internships and best-in-class
professors/faculty. All students come well prepared to deliver results for any

company that hires from Texas State.”

Elizabeth A. Terrell
Vice President of Global Solutions, UPS
Corporate Partner, Center for Professional Sales
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CONTACT US

For more information about the benefits of the Professional
Selling Corporate Partners Program or to learn how to become a
sponsor, please contact us.

Ms. Vicki West, Director and Faculty

Center for Professional Sales

Department of Marketing, McCoy College of Business
512.245.3224 | vw03@txstate.edu

Mr. Wayne Noll, Assistant Director and Faculty
Center for Professional Sales

Department of Marketing, McCoy College of Business
512.245.3756 | an23@txstate.edu

Dr. Anna Turri, Chair and Associate Professor
Department of Marketing, McCoy College of Business
512.245.7428 | at25@txstate.edu

Texas State University is an Equal Employment Opportunity/Affirmative Action Employer,

committed to providing a welcoming educational and working environment for all.

This information is available in an alternate format upon request from the Office of
Disability Services.
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“The reason we have succeeded is because of our ‘Best of Breed’ partners,

our outstanding sales faculty who personify the team approach and, most
importantly, the strong work ethic of our students.”

Vicki West
Director, Center for Professional Sales

“The Center for Professional Sales is a strategic asset for us. Thanks to the hard work of the dedicated faculty and staff, our students benefit from experiential learning in the

classroom, high quality research in the field, and stellar networking opportunities with our Corporate Partners. This leads to high job placement rates and wonderful career
opportunities for our students.”

Dr. Anna Turri
Chair and Associate Professor, Department of Marketing



